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Fiduciary advice simply means to always put the clients’ 
interest in front of the advisor’s. When the financial ad-
vice industry started, firms like Merrill Lynch, Dean Witter 
and E.F. Hutton bought and sold investments to custom-
ers. Unlike today, only 2% of Americans owned stocks 
in 1929. Back then, purchasing stocks and bonds was 
similar to purchasing real estate investments. Like real 
estate agents, stock brokers charged upfront commissions 
to their clients to buy and sell. Most put their clients first, 
since they built their companies based on their reputa-
tions, but not all companies had such high standards. 
Some were just out for their own profit. Sometimes even 
the large firms forgot to put the client first. It’s hard to be 
a fiduciary when the game is played like this.

We were fortunate to understand this landscape 20 years 
ago when we started our firm. 

Since our founding, we have worked with our clients 
to pursue their long term well being by aligning our 

compensation with our client’s goals. Our advisors’ compensation matches that 
alignment. They are compensated with salary and bonus to work with our clients 
for the long term. 

In 2015, a fiduciary standard had been proposed by the Department of Labor. 
After receiving criticism from the financial industry as being too restrictive, the 
Fifth Circuit Court of Appeals vacated the rule in June. It would have created a 
level playing field for the industry where consumers knew their interests were 
always being put first. It could 
have helped avoid problems 
in the industry such as Wells  
Fargo’s 2016 scandal. 

Newspapers have explained 
the history of the issue and 
the proposed changes for 
the past three years. This has 
increased public awareness. 
For consumers, hopefully this 
is not the end, and there will 
become an industry-wide  
fiduciary standard of care 
that exists like it does in  
Medicine and Law.

Written by
Joshua Gottfried, 

CFP®, AIF® 

Co-Founder and 
Principal

Steve Draczynski, ext 415 
Wealth Advisor 
steved@gottfriedsomberg.com

The Fiduciary Standard
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How often do you meet or talk to your accountant?  If you’re like many people, you only 
speak to your CPA once per year: when you either drop off the important documents to have 
your taxes prepared, or when you pick up your completed return. And you’re usually doing 
this in February, March, or April, right?

On the surface, that makes a lot of sense. Because it’s a two-fer: talk with them, and get your 
taxes taken care of—all in one meeting.

But here’s the snag: not only are you talking to your CPA at their busiest time of year, you’re 
also talking to them too late for the previous tax year. If you only meet with them in March, 
you missed out on the proactive opportunities you could have taken from September to De-
cember: saving more to your retirement plan, increasing your withholding, and taking certain 
deductions. 

And now that we have a new tax code in 2018, the time now is critical to plan for whatever 
Tax Day 2019 will bring us. A good practice is to meet with your CPA twice a 
year. They can advise you on the new laws and if:
    • You should itemize deductions under the new tax code or take the standard deduction
    • You can continue to deduct your charitable contributions
    • You should increase, decrease or suspend your quarterly estimated tax payments
    • There are new deductions or strategies that you should consider as 2018 winds down

Wouldn’t it be great to have answers to all these questions before it’s too late?

If you would like to have a joint meeting with your GSWM Advisor and your CPA, we would 
be happy to set up a time or conference call to do so.

Written by 
Matthew Somberg, 

AIF®

Co-Founder and 
Principal

The Best Time to Talk to Your Accountant? Right Now

This past year seemed to be full of natural disasters abroad and some strange weather up 
and down the East Coast.   Below are some of the things to think about when purchasing 
homeowners insurance and flood insurance.

Did you Know… 
 - Floods are the number 1 natural disaster in the United States. 
 - New land development can increase flood risk. 
 - 25% of insurance flood claims come from low-to-moderate risk areas.

Homeowners insurance does not cover water damage due to flood, surface water, waves, 
tidal water, overflow of a body of water or spray from any of these, whether driven by wind.

Myth: Federal disaster assistance will pay for flood damage.

Fact: Before a community is eligible for federal disaster assistance it must be declared a 
federal disaster area.  This happens in less than 50 percent of flooding incidents.  The main 
form of federal assistance after a federally declared disaster is a loan.   

Flood insurance also has a 30 day waiting period before the policy takes effect.

If you have further questions about your policy, or would like help tailoring homeowners, umbrella, auto or flood 
insurance to protect your assets, please give me a call for a complimentary policy review at extension 214. 
Fixed insurance products and services offered through CES Insurance Agency.

Property Casualty Corner

Written by 
Kim Skerry

Written by
Taylor King, CFP®

In this day and age, information security is a source of constant concern for many. Last 
September, Equifax revealed a massive data hack had impacted nearly 150 million Ameri-
cans. In response, they announced a series of measures to offer consumers credit monitoring 
services. These services alert affected individuals to suspicious activity in their credit file, free 
of charge. While certainly helpful, credit monitoring is a reactive measure, which means that 
the alert comes after a problem has already occurred. The only legally guaranteed, proactive 
measure available to prevent a breach is a credit freeze, but until recently, this has only been 
available to consumers at a cost.

A credit freeze prevents companies from accessing an individual’s credit file and thus helps 
deter identity theft. Once a file is frozen, no one, including the consumer, can open a new 
line of credit in his or her name, because new applications will automatically be denied by 
banks and credit issuers. This preemptive action halts fraudulent activity before it can take 
place, which protects consumers much more effectively than credit monitoring. It’s important 
to note that this does not prevent a thief from accessing an existing credit card. 

Freezes must be performed separately with each of the three major credit bureaus (Equifax, Experian, and 
Transunion) to completely prevent access, and consumers must unfreeze their file each time they wish to provide a 
new company access to their credit history. Up to this point, an initial credit freeze has cost Connecticut residents 
$10. This means that to freeze his or her file with all three credit bureaus, an individual would pay $30. For couples, 
the price doubles. Each time an individual reverses a freeze to open a new credit card, mortgage, or even to start a 
new cell phone plan, they must pay an additional $10.  

With the passing of a new bipartisan bill, Equifax, Experian, and Transunion will be required to allow consumers 
to freeze and unfreeze their files free of charge starting September 21st. This will eliminate the fees associated with 
freezes, and may encourage many consumers to take stronger preemptive action against identity theft. 

If you wish to freeze your credit file, you may contact each of the three credit agencies, either online or by phone. 
Please be prepared to provide personal information to authenticate your identity, and be sure to keep each of your 
security PIN numbers in a safe place so that you can easily access them when needed.

Equifax: https://www.freeze.equifax.com/Freeze/jsp/SFF_PersonalIDInfo.jsp or (800) 349-9960

Experian: https://www.experian.com/freeze/center.html or (888) 397-3742

Transunion: https://www.transunion.com/credit-freeze or (888) 909-8872

Please remember that these freezes will be free of charge starting on September 21, 2018.
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We are happy to welcome Steven Draczynski to Gottfried & Somberg.  Steve joined us in 
June as a Wealth Advisor.  Previously, he worked for Fidelity Investments for 17 years in West 
Hartford, CT.  Steve brings an extensive background of investment guidance and retirement 
income planning to help clients with current and future goals.

“Steve brings a wealth of knowledge and experience to our firm.  He is a great addition to 
our team and will be of great benefit to our existing and future clients.  He helps us towards 
our goal of making Gottfried & Somberg Wealth Management Connecticut’s most comprehen-
sive independent wealth management firm,” said Matthew Somberg.

Office Update

Credit Freezes Free as of September 2018
Steven Draczynski
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During my recent annual physical, my doctor looked up from my lab results and announced 
happily, “You could easily live to 105.”

Cathy was delighted.  So was I — until I started wondering if my savings will last that long.  
Plus, I keep thinking about inflation.  I have $100 in my pocket right now.  Feels good.  Safe 
and comforting.  But how much will $100 be able to buy forty years from now?

A visit to the U.S. Bureau of Labor Statistics website confirmed my fears.  If I stuffed a $100 
bill under my mattress 35 years ago, apparently it can buy only $39.53 worth of goods and 
services today, compared to how far $100 went in 1983.  Wow.  That got my attention.  

If I look back 40 years, it’s much worse.  But wait a second, wasn’t inflation in double-digits 
during the Ford/Carter/Reagan years?  Maybe we shouldn’t include them, because that 
probably won’t ever happen again?  Or will it?  Hmmm.  After a bit of back-and-forth, I 
decided to stick with the last 35 years — starting in 1983, after inflation was back down to 
3.2%, fairly close to its long-term historic average.  Which means my $100 began morphing 
into $39.53 after the crazy-high inflation years were already over.

The tricky thing about inflation is that the damage it inflicts occurs gradually.  Over years, not months.  Our brains, 
meanwhile, are hard-wired not to be overly concerned with slow moving threats.  That’s why many of us are far 
more fearful of terrorist attacks than we’re worried about making lifestyle changes to help reduce our risk of heart 
disease or cancer.  (Even though we’re about 6,500 times more likely to die from cancer or a heart attack, than 
terrorism.)   

Inflation is real, and it affects every one of us.  That it rarely happens suddenly or dramatically makes it no less 
dangerous.  Fortunately, under-the-mattress is not our only option.  One possibility is to invest my nest egg — conser-
vatively, without a huge amount of market risk — so that it grows enough over time, on average, to stay ahead of 
inflation.  To minimize or even eliminate loss of purchasing power.  $1,000,000 doesn’t have to become $395,300.  
As a fellow frog in this large communal pot of increasingly warm water, I hope everyone can acknowledge this seri-
ous threat, and take action soon, before it begins to boil.

Written by 
James DeMartino, 

CFP®
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Written by
Daniel Heffernan, 

RICP®

As interest rates begin to rise from their historic lows, low risk banking investments have 
begun to look more attractive on a relative basis. With bank deposits steadily increasing, it’s 
important to fully understand the nuanced rules and protections offered by the Federal Depos-
itor Insurance Corporation – better known as the FDIC.

What is the FDIC? 
The Federal Deposit Insurance Corporation (FDIC) is an independent agency of the United 
States government that protects the funds depositors place in banks and savings associations. 
FDIC insurance is backed by the full faith and credit of the United States government. Since 
the FDIC was established in 1933, no depositor has lost a penny of FDIC-insured funds.

What does FDIC insurance cover?
FDIC insurance covers all deposit accounts, including:
    • Checking accounts
    • Savings accounts
    • Money market deposit accounts
    • Certificates of deposit

FDIC insurance does not cover other financial products and services, such as stocks, bonds, mutual funds,  
life insurance policies, annuities or securities.

What are the coverage limits on FDIC insurance? 
The standard insurance amount is $250,000 per depositor, per insured bank, for each account ownership category. 
So if for example, a married couple has a joint savings account worth $500,000, the account is fully insured up to 
$250,000 of deposits each in an FDIC-insured bank. However, if a single depositor has a $210,000 CD that has 
accrued $6,000 in interest, plus $5,000 in a checking account and $45,000 in savings all at the same bank, the 
total of $266,000 isn’t fully insured.

While these rules can be tricky based on ownership category, amount deposited, and where the deposits are made, 
the FDIC offers a detailed overview in a downloadable brochure that can be found on their website. See the follow-
ing for more details: www.fdic.gov/deposit/deposits/brochures.html  

A Slow Moving Threat Understanding FDIC Insurance

THIS SPRING AND SUMMER WE MADE CHARITABLE DONATIONS TO VARIOUS ORGANIZA-
TIONS TOTALING OVER $20,000.  SOME OF THE ORGANIZATIONS THAT BENEFITED WERE THE  
CT CHILDREN’S MEDICAL CENTER, EUGENE O’NEILL THEATER CENTER, SEA RESEARCH FOUNDATION 
AND THE NAUBUC SCHOOL IN GLASTONBURY. 

G&S IS SPONSORING MILE 9 OF THE HARTFORD 
MARATHON ON SATURDAY, OCTOBER 13TH  
AND MADE AN ADDITIONAL DONATION TO THE 
CT CHILDREN’S MEDICAL CENTER.
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Many parents are naturally inclined to help their struggling adult child(ren) to whatever extent 
they can, me included.  In fact a survey by LIMRA Secure Retirement Institute* found 6 in 
10 parents provide some type of financial support to an adult child.  The top categories of 
expenses are: rent, cell phones, student loan debt, credit card and even entertainment ex-
penses.  The concern though could be - are you spending too much?  A little here and a little 
there can add up.  It may seem like common sense but sometimes we don’t stop to think about 
the consequences before we open up our wallets for our adult children.  I’m helping my child, 
isn’t that good?  Yes of course, depending on the support and for how long.  You should think 
about whether you will be impacting your own retirement plan and savings, and whether you 
are derailing your child of learning financial responsibility.

Sometimes struggling is how children become financially savvy and resilient.  I can remember 
the days when all I ate was Kraft’s Macaroni & Cheese because that was all I could afford.  
Adult children face challenges and need to learn to budget to either afford what they want, 
settle for a cheaper version or go without – and feel proud of their ability to figure it out.  By 
always stepping in to help, you rob them of an opportunity to feel good about themselves.

As parents we should not: Be our adult children’s emergency fund, Take on more debt, or Put our own financial  
stability at risk.

We should: Help them become financially independent.  Some suggestions:

1) If providing a loan: Create a plan – have an actual written contract 

2) Set a timeline -  work together to decide how the long the support will last

3) If living at home – give them more responsibility:  require them to contribute to expenses, and help with the  
cleaning, cooking and laundry.

4) Be their financial mentor.  Have them learn financial responsibility from you.  For example help them  
to understand how to manage their credit cards and the importance of building good credit.

5) Have an open conversation about when the Bank of Mom & Dad will close.

Let’s face it, we all want to see our children become financially responsible and successful in life – but we also want 
to know that we can have a sustainable retirement without having to rely on or be financially dependent on our kids 
for assistance in our golden years.  
*LIMRA – Life Insurance Management Research Association

Written by 
Kathleen Erickson 

RICP®

The answer to this question is not universal as it is unique to everyone’s situation.  The timing of 
when to initiate your Social Security benefit should not necessarily be in conjunction with when 
you retire.  Should you be married you will also need to consider the impact your decision 
could have on your spouse.  Here are five factors you should consider as you decide on when 
to initiate your Social Security benefit:

1. The earliest you can initiate your Social Security benefit is age 62.  This is also when you 
would be locking in the lowest monthly benefit available to you.

2. Should you initiate your benefit between the ages of 62 and your full retirement age, which 
can be from age 66-67 depending on your year of birth, you are subject to an earnings test.  
See the Social Security Administration website at www.ssa.gov for further information.

3. For each year you defer initiating your Social Security benefit up until age 70 your benefit 
increases by 8% per year.  Your benefit also has the ability to be cost of living adjusted each 
year.

4. When making the decision on when to take your Social Security benefit as a married couple you should consider defer-
ring the higher benefit.  The reason is should the spouse with the higher benefit pre-decease the other then the surviving 
spouse would then receive the higher monthly benefit for the rest of their life.

5. For those that fall under the Windfall Elimination Provision (WEP) and the Government Pension Offset (GPO), which 
would be those that don’t have Social Security taxes withheld from their paychecks, then your benefit and your survivor 
benefit would be impacted.  See the Social Security website for additional information on WEP and GPO or contact our 
office.

Written by 
Ryan Olschefskie
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Imagine your spouse or another family member becoming ill, and trying to help them with 
an important financial matter. You contact their financial institution to assist and are told that 
unfortunately they cannot speak with you nor make any transactions. This can create even 
more stress in an already incredible difficult time. 

Establishing a power of attorney (POA) is an essential task that everyone should complete 
sooner, rather than later. This will ensure your directives and financial decisions are carried 
out in your best interest. If you are unable to act on your own behalf because of physical or 
mental incapacity, someone trusted needs to be called upon to assist. 

Waiting until there is an absolute need to establish a power of attorney is not the most 
optimal time to do so. Creating and obtaining the legal document required for this can take 
time, and most financial firms will also require you to complete their own paperwork as well. 
It is much more efficient to create your power of attorney while you’re still of sound mind 
and body, before you actually require the help. Time could be something you might not have in 
certain situations. 

Anyone can establish a power of attorney, but because of potential legal complexities it is usually best to consult an 
attorney to help draw one up. Once established, contact your various financial institutions to make them aware and 
find out what their process is to register your power of attorney on file with them. This is a proactive way to make 
sure someone can assist you if and when the time comes, and eliminates that person from having to jump through 
hoops.

A power of attorney can be changed or revoked at any time, and it’s good practice to periodically review your doc-
ument. You want to make sure the person you might have listed years ago is still willing and able to act in your best 
interest moving forward.
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Adult Children and Our Checkbook Social Security-When is the right time to initiate your benefit?

Why everyone should have a Power of Attorney

Charitable Required Minimum Distributions
When giving to charity, we usually write a check and keep a record of the donation for 
income tax purposes.  For clients who are over 70, there may be a better way to give. The 
government now allows us to send a check from your personal IRA to the charity with no 
federal or state tax consequences.  Since Required Minimum Distributions have to be taken 
from an IRA beginning at 70.5 anyway, you can direct portions of that distribution to be sent 
to charities of your choice.  The process is easy and can be simplified by adding “standing 
instructions” to your account authorizing our office to make the check payable to the charity 
when you want to make future donations.  
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Many parents are naturally inclined to help their struggling adult child(ren) to whatever extent 
they can, me included.  In fact a survey by LIMRA Secure Retirement Institute* found 6 in 
10 parents provide some type of financial support to an adult child.  The top categories of 
expenses are: rent, cell phones, student loan debt, credit card and even entertainment ex-
penses.  The concern though could be - are you spending too much?  A little here and a little 
there can add up.  It may seem like common sense but sometimes we don’t stop to think about 
the consequences before we open up our wallets for our adult children.  I’m helping my child, 
isn’t that good?  Yes of course, depending on the support and for how long.  You should think 
about whether you will be impacting your own retirement plan and savings, and whether you 
are derailing your child of learning financial responsibility.

Sometimes struggling is how children become financially savvy and resilient.  I can remember 
the days when all I ate was Kraft’s Macaroni & Cheese because that was all I could afford.  
Adult children face challenges and need to learn to budget to either afford what they want, 
settle for a cheaper version or go without – and feel proud of their ability to figure it out.  By 
always stepping in to help, you rob them of an opportunity to feel good about themselves.

As parents we should not: Be our adult children’s emergency fund, Take on more debt, or Put our own financial  
stability at risk.

We should: Help them become financially independent.  Some suggestions:

1) If providing a loan: Create a plan – have an actual written contract 

2) Set a timeline -  work together to decide how the long the support will last

3) If living at home – give them more responsibility:  require them to contribute to expenses, and help with the  
cleaning, cooking and laundry.

4) Be their financial mentor.  Have them learn financial responsibility from you.  For example help them  
to understand how to manage their credit cards and the importance of building good credit.

5) Have an open conversation about when the Bank of Mom & Dad will close.

Let’s face it, we all want to see our children become financially responsible and successful in life – but we also want 
to know that we can have a sustainable retirement without having to rely on or be financially dependent on our kids 
for assistance in our golden years.  
*LIMRA – Life Insurance Management Research Association
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The answer to this question is not universal as it is unique to everyone’s situation.  The timing of 
when to initiate your Social Security benefit should not necessarily be in conjunction with when 
you retire.  Should you be married you will also need to consider the impact your decision 
could have on your spouse.  Here are five factors you should consider as you decide on when 
to initiate your Social Security benefit:

1. The earliest you can initiate your Social Security benefit is age 62.  This is also when you 
would be locking in the lowest monthly benefit available to you.

2. Should you initiate your benefit between the ages of 62 and your full retirement age, which 
can be from age 66-67 depending on your year of birth, you are subject to an earnings test.  
See the Social Security Administration website at www.ssa.gov for further information.

3. For each year you defer initiating your Social Security benefit up until age 70 your benefit 
increases by 8% per year.  Your benefit also has the ability to be cost of living adjusted each 
year.

4. When making the decision on when to take your Social Security benefit as a married couple you should consider defer-
ring the higher benefit.  The reason is should the spouse with the higher benefit pre-decease the other then the surviving 
spouse would then receive the higher monthly benefit for the rest of their life.

5. For those that fall under the Windfall Elimination Provision (WEP) and the Government Pension Offset (GPO), which 
would be those that don’t have Social Security taxes withheld from their paychecks, then your benefit and your survivor 
benefit would be impacted.  See the Social Security website for additional information on WEP and GPO or contact our 
office.
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Fiduciary advice simply means to always put the clients’ 
interest in front of the advisor’s. When the financial ad-
vice industry started, firms like Merrill Lynch, Dean Witter 
and E.F. Hutton bought and sold investments to custom-
ers. Unlike today, only 2% of Americans owned stocks 
in 1929. Back then, purchasing stocks and bonds was 
similar to purchasing real estate investments. Like real 
estate agents, stock brokers charged upfront commissions 
to their clients to buy and sell. Most put their clients first, 
since they built their companies based on their reputa-
tions, but not all companies had such high standards. 
Some were just out for their own profit. Sometimes even 
the large firms forgot to put the client first. It’s hard to be 
a fiduciary when the game is played like this.

We were fortunate to understand this landscape 20 years 
ago when we started our firm. 

Since our founding, we have worked with our clients 
to pursue their long term well being by aligning our 

compensation with our client’s goals. Our advisors’ compensation matches that 
alignment. They are compensated with salary and bonus to work with our clients 
for the long term. 

In 2015, a fiduciary standard had been proposed by the Department of Labor. 
After receiving criticism from the financial industry as being too restrictive, the 
Fifth Circuit Court of Appeals vacated the rule in June. It would have created a 
level playing field for the industry where consumers knew their interests were 
always being put first. It could 
have helped avoid problems 
in the industry such as Wells  
Fargo’s 2016 scandal. 

Newspapers have explained 
the history of the issue and 
the proposed changes for 
the past three years. This has 
increased public awareness. 
For consumers, hopefully this 
is not the end, and there will 
become an industry-wide  
fiduciary standard of care 
that exists like it does in  
Medicine and Law.
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