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Our firm was founded at the tail end of the “dot.com”
bubble. Within a couple years the stock market started to
fall, and from March 2000 until October 2002 the S&P 500
lost over half its value. During those years, we monitored
financial plans and reallocated client portfolios accordingly.
As important, we increased our communication with our
clients. Through meetings and phone calls, we listened to
their concerns, both economic and personal. At one point
during a meeting, one of our clients asked me, “Josh, how
are you doing?” It was at that point that I realized the care
we have for our clients is mutual. This experience happened
again during the next downturn in 2009.

Over the past 6 months, we have gone through a third
downturn together. The phrase “This time was different” is
called the four most costly words in economics, but unlike
the previous two downturns, this time was actually different
financially. The stock and economy both fell precipitously in March, and less than
six months later the stock market has come back to within a few percentages of its
all-time high. This, while much of the local economy is still frozen.   
Like the last two downturns, our office reacted by increasing our communication, but
this time was different. Without face-to-face meetings, we had to improvise. To our
phone calls we added Zoom meetings, Matt’s Sunday evening emails, my Wednesday morning conference calls, and our new blog www.gottfriedsomberg.com/
blog. We have been working overtime checking your investments and speaking with
you to make sure you understand how the current situation impacts you financially
and personally.

Beware of
Coronavirus
Scams

During one of these calls last week, a client stopped me to ask how I’m doing in all
of this. I’m grateful not everything is different this time. She reminded me we’re all in
this together.
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Check out the new features on the GSWM Website

Mortgage Rates
•
Homeowners
Insurance

Our advisors are posting weekly updates and
perspectives on the Economy.
View a slideshow of the construction progress of our
new GSWM office building at 340 Hebron Avenue.
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Meet G&S Newest Team Members
Melissa Etheridge
We are happy to welcome Melissa Etheridge to our team! Melissa joined our firm in the summer of
2020 as the Director of Operations. She will work directly with the Chief Operating Officer on workflow processes, HR, financials, technology, compliance, legal, infrastructure and vendor relations.
Melissa spent the past six years serving as an Assistant Vice President at United Bank, focusing on
project management, facilities, investor relations, and client service functions. Prior to her time at
United Bank, Melissa spent the previous 13 years in New York City working for Citigroup and
Guggenheim Partners, prior to relocating to Connecticut in 2014.

Jacob Alonzo
Jake joined Gottfried & Somberg in the summer of 2020 as an Associate Paraplanner after spending
the previous two years as an intern with the firm.
Jake attended Wesleyan University where he captained the baseball team and earned a B.A. in
Economics. Jake will work closely with Dan Heffernan, attending Dan’s client meetings and performing investment duties including client portfolio support.

•

Jake is on his way towards his Series 7 Securities license as he passed the SIE exam, a Series 7
prerequisite! He hopes one day to earn both CFA® and CFP® designations.

The Many Benefits of Going Paperless

•

Did you know at our recent Shred Client Event in September, we shredded 5,400 pounds of client documents?
In an increasingly digital world, it was a reminder of the many benefits of going paperless.
Paperless delivery can be an important ally in minimizing file and storage needs, reducing the risk of fraudulent activity
associated with paper documents.
Going paperless helps safeguard the environment by killing fewer trees, reducing chemical usage, and lowering the
carbon footprint associated with paper manufacturing, printing, and document transportation.
All G&S clients have the option to receive account statements and confirmations electronically several
days earlier than via the postal service. A notification e-mail is sent when documents are ready for viewing through
Investor 360°. Investor 360° gives G&S clients an executive summary of their financial life in the palm of their hand.
Investor 360° can also serve as your personal electronic vault allowing you to store your most important documents in
one location.
G&S clients who are not set up as paperless, ask your advisor who will be happy to walk you through the process.
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Congratulations to our Team
Joshua Gottfried, CFP® and Matthew Somberg, AIF®
Honored in the 2020 Financial Times Top 400 Financial Advisers
Congratulations to Josh and Matt for being recognized as Top 400 Financial Advisers in Financial Times. The list1 was
published in a special section of the newspaper’s U.S. edition on Thursday, April 16, as well as on ft.com.
According to the Financial Times, a leading financial publication, the ranking reflects top financial advisers at national,
independent, regional and bank broker-dealers from across the U.S. List makers are determined based on each advisor’s
performance in several primary areas, including assets under management, asset growth, compliance record, experience,
credentials, and accessibility. Approximately 1,040 applicants were considered, and 400 (38.5 percent of candidates)
were recognized.
“Josh and I are pleased to have been named to this prestigious list— it’s a testament to the service and knowledge of our
team of wealth advisors.” said Matt. “We are grateful for the trust our clients place in us, and we remain committed to
providing the guidance and support they need to achieve their unique financial goals.”
The 2020 list is produced independently by Ignites Research, a division of Money-Media, Inc., on behalf of the Financial Times. Not indicative of
advisor’s future performance. Your experience may vary. For the full methodology, please visit ft.com 
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•

Has Connecticut’s Real Estate Market Finally Thawed?

•

Having gone to school in Upstate New York, my husband and I have a few friends who were
born and raised in New York City. As die-hard New Yorkers, they sometimes pity us suburbanites and often ask when we’ll finally move to the city. Between the walkability, restaurants,
and thriving cultural scene, they were convinced they would never leave.
Fast forward to now and much has changed since the scourge of Covid engulfed the city
earlier this year. For the first time ever, our friends have re-evaluated their priorities and
ended their apartment leases, leaving for an indefinite period. One couple relocated to a
rural town 1.5 hours away. Even some of their parents, who had a much longer tenure in the
city, have followed suit.

Written by
Taylor King, CFP®

As a wave of city dwellers have exited NYC, the Connecticut real estate market has become
a popular topic of small talk. Anyone who glanced at Zillow regularly this summer will have
noticed that inventory moved at a much faster pace. Anecdotes of bids at or above asking, even sight unseen, have
become frequent. A client’s niece in Wilton decided to list her house and quickly received 6 offers. I’ve also heard
multiple stories of buyers with lower bids writing a personal letter to sellers in hopes of securing a deal. What was once
a stagnant market has officially thawed and could be a harbinger of renewed optimism in our state.
Aside from benefitting those looking to sell their homes this year, this trend could have positive implications for state
finances. With many affluent workers now free to work remotely, new high earning residents are joining Connecticut’s tax
base. As The Wall Street Journal pointed out in July1, our state income taxes are attractive to those accustomed to paying
much higher city and state taxes. For example, a single Manhattanite earning just $60,000 per year pays a combined
effective state and local income tax rate of 8.05%! In comparison, the same taxpayer residing in Connecticut pays an
effective state income tax rate of only 4.75%, a 40% savings.
In the past decade many Connecticut residents have chosen to relocate, especially in retirement. Those who have stayed
feel much concern for our shrinking population and its impact on our general financial health. If this emergent trend
continues, it seems this could be the unlikely event that shifts our state’s momentum in a more positive direction.
https://www.wsj.com/articles/connecticut-suburbs-coronavirus-new-york-real-estate-houses-for-sale-weston-fairfield-11594558882
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340 Hebron Avenue Updates
The construction of our new office building at 340 Hebron Avenue continues.
It is exciting each day to see the building evolve and progress and we are on
track as expected for completion in early spring 2021.
At this time we are negotiating leases with accounting firms, estate planning
firms, insurance agencies and mortgage companies to provide a center of
wealth management under one roof.

Written by
Matthew Somberg,
AIF®
Co-Founder and
Principal

AUGUST 19th

OCTOBER 1st
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October 6th,
our building is
looking good!

Architectural
drawing

On September 25, 2020 Matt participated along with 31 other golfers to
benefit CT Children’s Medical Center.
Contributions from those golfers along
with sponsorships from Tito’s Handmade
Vodka, Commonwealth Cares, PIMCO
and Hartford Toyota totaled $50,000
for CCMC. A job well done!
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Scams are on the Rise: Beware of Coronavirus Scams
As we are all trying to do our best and follow the guidelines during this Coronavirus pandemic
Scam Artists have ramped up their fraudulent activities against consumers. From cures for the
Coronavirus to phishing emails, phony websites, impersonating authorities from national or global
organizations all to take advantage of the widespread fear, panic and worry in order to obtain your
money or your identity.

Written by
Kathleen Erickson, RICP®

According to the U.S. Department of Justice, the Federal Trade Commission (FTC) and
the Federal Communications Commission (FCC), there are several ways scammers will use
COVID-19 to target people.

• Vaccine and treatment scams. Scammers may advertise fake cures, vaccines and
advice on unproven treatments for COVID-19.
• Shopping Scams. Scammers may create fake stores, e-commerce websites, social media
accounts, and email addresses claiming to sell medical supplies currently in high demand.
Supplies might include things like hand sanitizer, toilet paper and surgical masks. Scammers will keep your money
but never provide you with the merchandise.
• Medical scams. Scammers may call and email people pretending to be doctors and hospitals that have treated
a friend or relative for COVID-19 and demand payment for treatment.
• Charity scams. Scammers sometimes ask for donations for people and groups affected by COVID-19.
• Phishing and Malware scams. During the COVID-19 crisis, phishing and malware scams may be used to
gain access to your computer or to steal your credentials.
• App scams. Scammers may create mobile apps designed to track the spread of COVID-19 and insert malware into
that app, which will compromise users’ devices and personal information.
• Investment scams. Scammers may offer online promotions on things like social media, claiming that products or
services of publicly traded companies can prevent, detect, or cure COVID-19, causing the stock of these
companies to dramatically increase in value as a result.  

Ways you can avoid scams

• Don’t respond to texts, emails or calls about checks from the government.
• Never provide personal identifying information in an email, text or phone call.
• Ignore offers for vaccinations and home test kits. Scammers are selling products to treat or
prevent COVID-19 without proof that they work.
• Be wary of ads for test kits. Most test kits being advertised have not been approved by the FDA, and aren’t
necessarily accurate.
• Hang up on robocalls. Scammers are using illegal robocalls to pitch everything from low-priced health insurance
to work-at-home schemes.
• Watch for emails claiming to be from the CDC or WHO. Use sites like coronavirus.gov and
usa.gov/coronavirus to get the latest information.
• Do your homework when it comes to donations. Never donate in cash, by gift card, or by wiring money.

Bushnell Park, Hartford
September 2020
GSWM was a proud sponsor of the ‘Picnic in the Park’ series
to aid the Bushnell Park Foundation and Hartford’s restaurants.
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Lower Than Ever
Mortgage rates are historically low. In the past month three of our clients each locked in a
30-year mortgage at less than 3%, fixed, with no prepayment penalty.
Which raises an interesting question. Even if they’re someday able to pay off those mortgages
early, should they?
Traditional wisdom goes like this. If I owe $100,000 on a 30-year mortgage at 2.75%, and
I’ve also got an extra $10,000 sitting in the bank (over and above my emergency fund), I should
include that extra $10,000 with next month’s mortgage payment — to significantly reduce
my outstanding loan balance, and save me a lot of interest over the next 30 years. That’s a
no-brainer, right?

Written by

Or is it? Hasn’t inflation averaged around 3% per year over the last half-century? If 3% inflation
James DeMartino, CFP®
returns, could it be better if I don’t pay off my 2.75% loan early? After all, this pandemic
probably won’t last forever, and 30 years is a really long time. What if inflation climbs back up
to 3% in another 3 or 4 years — with 26 or 27 years left on my loan. Could I possibly profit from a 2.75% loan . . . ?
Rats! This is a really bad time for my crystal ball to be in the shop. (Sigh.) As usual, of course, the future remains a
mystery. Still, here are several things we do know, for sure:
• 30-year fixed rates dipped below 3% for the first time in history in July, and have mostly stayed under 3%. 15-year
fixed rates have hovered around or under 2.5% since mid-July. It’s undeniable — this is a great time to borrow.
• No one can reliably predict the inflation rate over the next 30 years.
• If I’d ever told my parents — who had a 14% mortgage that they thought was pretty good — that one day I’d get
a mortgage for less than 3%, they’d have called the authorities to have me drug-tested.
(Inflation rates from Consumer Price Index & U.S. Bureau of Labor website. Mortgage rates courtesy of FreddieMac.com)

•

Homeowners Insurance – What’s Important?!

•

Of course any insurance agent should say that everything in your homeowners insurance policy
is important! But, for a quick shot of insurance knowledge, let’s talk about Coverage A, your
dwelling replacement cost limit. This is the amount that the insurance company will pay out to
rebuild your home to like kind and quality if your home were to suffer a covered, total loss; for
instance, a fire that burns the house completely to the ground. Insurance companies are only
interested in how much it would cost, considering the materials, cost of labor, debris
removal, etc., to rebuild the house to what it was before. As such, the quality of the existing
building materials, square footage, custom work, and any unique features of the home are
considered in coming up with the replacement cost.
What else should you know about this limit? Well, Coverage A often automatically increases
each year, perhaps for inflation, or for some other rating reasons that insurance companies may
have internally. If it has been 5 years or so and a new cost estimator has not been completed,
your Coverage A limit may be a bit too high. And, if you have made some changes to your
home, changes that would increase the replacement cost such as an update to your kitchen or
an addition, this coverage may not be enough.

Written by
Kim Skerry, LTCP

A review of your current coverages and where you are in the marketplace is certainly available at your request.
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Steve Draczynski
Wealth Advisor
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steved@gottfriedsomberg.com

James Newman, CFA, CFP®
Wealth Advisor
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jnewman@gottfriedsomberg.com

Nicholas Hogrefe, CFA, CFP®
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rparra@gottfriedsomberg.com
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TELEPHONE: (860) 430-9104 FAX: (860) 430-9120
148 EasternBlvd., Suite 201, POBox 776, Glastonbury, CT 06033
41 East Main Street, Avon, CT 06001
15 Chesterfield Road, Suite 205, East Lyme, CT 06333

Securities and advisory services offered through Commonwealth Financial Network, Member FINRA/SIPC, a Registered Investment Adviser.
Fixed insurance products and services offered by Gottfried & Somberg Wealth Management, LLC and CES Insurance Agency.

